
A truly remarkable compact A3 scanner from Canon,  

the DR-6030C, enables high-performance duplex scans  

of various document types at impeccable speeds in  

full-color for users who demand the best quality  

and impressive versatility. 

Designed to Perform with 
Remarkable Speed and Precision

Find out more at www.canon-asia.com



Scan eaSily, QUicKly, and efficiently  
with an exceptional a3 color  
docUment Scanner
Built to ensure speedy departmental digitization of various type and sized documents, the DR-6030C is the 
compact A3 document scanner, versatile and easy-to-operate, for keeping up with a fast-paced economy. 
With its innovative technology and impeccable design – incorporating Canon's renowned high-precision 
roller system – the DR-6030C is incredibly efficient and capable of smoothly handling documents even up 
to 118.1 inches in length with its advanced Long Document mode, all the while minimizing productivity 
delays caused by misfeeds and inappropriate scans. 

High Speed & High Image Quality 

Reliable Paper Handling
The DR-6030C features Canon's renowned high-precision roller system to deliver smooth, jam-free feeding of a wide variety of document weights and sizes 
from business card size up to 118.1 inches (3,000 mm) in Long Document mode. 

■ Super-fast scanning
The DR-6030C employs an advanced 3-line CMOS CIS sensor to achieve 
ultra-fast color scanning at 60 pages per minute. Double-sided documents 
can be scanned just as quickly at 120 images per minute. And with the 
Hardware JPEG Transfer option, image 
data can be compressed when being 
transferred from the scanner to your 
PC for reduced transfer time for even 
higher output potential.

■ Superb image clarity and color
The versatile DR-6030C doesn't compromise on image quality with an 
output resolution up to 600 dpi for clear, high-quality scanning in black 
and white (binary), 256-level grayscale, or 24-bit color. Canon's 
3-Dimensional Color Correction function faithfully reproduces a document's 
color information using a built-in conversion circuit to pinpoint the exact 
RGB color coordinates. The result is unprecedented color reproduction and 
accuracy. And greater accuracy means better readability for both people 
and OCR scanning applications. 

■ Straight Path feeding 
Scan thick documents, business cards, and even 
plastic cards with Straight Path feeding, which 
allows documents to be scanned and ejected in a 
straight path to the back of the scanner.

■ Skew Detection 
If a large document enters the scanner at an 
angle, Skew Detection temporarily stops feeding 
to prevent the document from tearing or 
jamming.
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Right sensor

Roller
Feed roller

Left sensor

■ Rapid Recovery System  
If scanning is interrupted due to a misfeed, the Rapid Recovery System allows you to 
reposition your document on the feed tray and seamlessly continue scanning right where 
it left off. Because incomplete image data is not transferred to your PC, you won't ever 
have to delete incomplete data manually or rescan an entire batch of documents. 

Scan plastic cards with Straight Path

■ Ultrasonic Double Feed Detection  
The scanner features ultrasonic sensors that can 
detect the gap of air between overlapping pages 
to prevent multiple documents from being fed 
through at the same time. This feature prevents 
lost images and ensures that every page of even 
large batches of documents is scanned. 

Ultrasonic 
sensor

Ultrasonic 
emitter

Direction 
of document

Fast, one-pass color scanning at the same 
speed as in B&W. (A4/LTR, 200 dpi)

60
ppm
B&W

60
ppm

COLOR

120
ipm

COLOR

120
ipm
B&W



Select a color range to remove from 
the scanned image

Convenient Functions
Bundled Software

■ Efficient scanning of a variety of documents
The DR-6030C is well-equipped for use in a wide range of business applications with 
convenient, customizable functions to fit your specific needs. You can make independent 
settings for brightness, contrast, Color Dropout, and gamma for each side of a double-
sided document. And for quick access to your frequently used settings, you can register 
up to 100 sets of scanning preferences. 

■ Custom Color Dropout for improved OCR
For more accurate OCR results, the DR-6030C has a Color 
Dropout feature that allows you to remove color elements 
such as lines and shaded boxes printed on a document 
from the resulting scanned image. Choose red, green, 
blue, or you can select a specific color range to remove 
from the image. 

■ Text Enhancement modes for clear, legible data
The scanner offers three Text Enhancement modes to automatically optimize the 
readability of documents that contain hard-to-scan elements such as faint text, dark 
backgrounds, or pencil writing. Choose Advanced Text Enhancement I, Advanced Text 
Enhancement II, or High Speed Text Enhancement to match your document type for scans 
that are highly readable.

■ Scan unsorted batches with ease
Perfect for unattended scanning, the DR-6030C can automatically straighten skewed 
documents and even automatically rotate upside down or sideways image, so you don't 
have to spend time making sure each document is fed perfectly into the scanner. And 
with efficiency-boosting features like Skip Blank Page and Auto Page Size Detection, you 
can quickly and reliably scan batches of mixed document types.

■ Clean binder holes on 
scanned image
Punch Hole Removal detects and removes the 
black dots left on an image after scanning a 
document with binder holes punched in it. This 
function whites out these black dots for a more 
readable, cleaner-looking image.
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WorldWide Consulting

Regional performance 

As represented in the graph below, performance of 

subsidiaries operating in the three major marketing 

regions (Asia, Europe, North America) has diverged 

significantly over the past five periods. These 

subsidiaries each demonstrate a different 

performance profile, and these difference can be 

accounted in part by the contrasting economic 

situations of their region. 

      The Asian subsidiary, after a period of growth 

experienced during the first three periods covered by 

this report, has noticeably plateaued during the past 

two periods. Seen from the macroscopic regional 

viewpoint, this trend indicates a failure of market 

growth, yet this plateau in fact conceals a 

tremendous disparity among the various sub-

markets included in this region. Steady increases in 

three major sub-markets served to offset dramatic 

decreases in seven minor sub-markets. The overall 

equilibrium is a result of these opposing movements.

      Performance in the North America and Europe 

regions has been positive. While the European 

markets continue to show a constant, steady growth 

towards higher overall sales figures, the North 

American market has displayed an astounding factor 

of growth which has led this region to supplant Asia 

Current-term evaluation 

Early indications for the current term suggest that 

the trends represented in the graph below will 

continue to be the case, and that a simple 

extrapolation will be fairly accurate in predicting the 

figures to be disclosed at the end of this period. 

While this sampling is correlated with the gross 

statistical analysis represented by the graph, there is 

need to emphasis the degree to which this 

extrapolation is a by-product of local economic 

situations, and not of the analytic process itself. 

      As seen in the Asian example, cumulative sales 

statistics in themselves do not provide a basis upon 

which to establish the kind of strategic planning 

necessary to orchestrate the most effective dispersal 

of sales personnel and resources. To meet this 

objective, a more fine-grained analysis of each region 

is required, and subsidiaries also need to be analyzed 

with respect to the performance of both the industry 

and their competitors within each sub-market. 

      The proposal presented herein is to undertake an 

evaluation of current term performance which proceeds 

by taking a more variegated group of microanalytic and 

cross-market factors into account, a methodology in line 

with the concerns raised above. The factors included in 

this proposal, as well as justification for each factor on 

both theoretical and quantitative bases, is provided for 

each factor in Appendix 4. 
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Mackenzie’s offers a range of cost-effective business and technical solutions for your specific business needs. To receive 
detailed product information to help you select the best solution for your company, please fill out the form below.

How can we help you?

Where shall we send the information?
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As represented in the graph below, performance of 

subsidiaries operating in the three major marketing 

regions (Asia, Europe, North America) has diverged 

significantly over the past five periods. These 

subsidiaries each demonstrate a different 

performance profile, and these difference can be 

accounted in part by the contrasting economic 

situations of their region. 

      The Asian subsidiary, after a period of growth 

experienced during the first three periods covered by 

this report, has noticeably plateaued during the past 

two periods. Seen from the macroscopic regional 

viewpoint, this trend indicates a failure of market 

growth, yet this plateau in fact conceals a 

tremendous disparity among the various sub-

markets included in this region. Steady increases in 

three major sub-markets served to offset dramatic 

decreases in seven minor sub-markets. The overall 

equilibrium is a result of these opposing movements.

      Performance in the North America and Europe 

regions has been positive. While the European 

markets continue to show a constant, steady growth 

towards higher overall sales figures, the North 

American market has displayed an astounding factor 

of growth which has led this region to supplant Asia 

Current-term evaluation 

Early indications for the current term suggest that 

the trends represented in the graph below will 

continue to be the case, and that a simple 

extrapolation will be fairly accurate in predicting the 

figures to be disclosed at the end of this period. 

While this sampling is correlated with the gross 

statistical analysis represented by the graph, there is 

need to emphasis the degree to which this 

extrapolation is a by-product of local economic 

situations, and not of the analytic process itself. 

      As seen in the Asian example, cumulative sales 

statistics in themselves do not provide a basis upon 

which to establish the kind of strategic planning 

necessary to orchestrate the most effective dispersal 

of sales personnel and resources. To meet this 

objective, a more fine-grained analysis of each region 

is required, and subsidiaries also need to be analyzed 

with respect to the performance of both the industry 

and their competitors within each sub-market. 

      The proposal presented herein is to undertake an 

evaluation of current term performance which proceeds 

by taking a more variegated group of microanalytic and 

cross-market factors into account, a methodology in line 

with the concerns raised above. The factors included in 

this proposal, as well as justification for each factor on 

both theoretical and quantitative bases, is provided for 

each factor in Appendix 4. 
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The CapturePerfect scanning application gives you a wide 
array of file-saving formats that make it easy to turn 
virtually any document into a high-quality digital image. 
CapturePerfect's file distribution options help boost your 
document management productivity. Features include: 
OCR functionality, PDF Encryption, file editing, Scan to 
Mail, Scan to Presentation, automatic file name 
generation, MultiStream, and other productive features.

User-friendly interface

Leading image processing software, Kofax VRS Basic, 
improves readability of multiple-size documents with 
varying degrees of quality. Automatically straighten 
skewed pages without character 
degradation, optimize a document's 
br ightness/contrast  leve ls,  and 
eliminate background noise and 
speckling.

Kofax VirtualReScan Basic
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■ Easy maintenance
Users can easily replace the scanner's 
rollers themselves using the Exchange 
Roller Kit, and if ever scratched, image 
sensor glass can be replaced by a qualified 
service technician with Sensor Glass 
Exchange (both sold separately). 
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Type
Document feeding
Document size

Document thickness 
and weight

Business card size and thickness

Feeding capacity
Scanning element
Light source
Scanning side
Scanning modes

Scanning resolutions
Scanning speed
(A4/LTR, Portrait)
 
Interface
Scanner driver
Useful functions

Power requirements
Power consumption
Operating environment
Dimensions (W x D x H)
Weight
Options/Consumables
Specifications are subject to change without prior notice.

Desktop sheet-fed scanner
Automatic or manual sheet feeding
Width:  53 - 300 mm (2 - 11.8 in.)
Length: 70 - 432 mm (2.75 - 17.01 in.); Long Document Mode: up to 3,000 mm (118.1 in.)
Automatic feeding: 0.06 - 0.15 mm, 52 - 128 g/m2 (14 - 32 lb bond)
Manual feeding: 0.05 - 0.2 mm, 42 - 157 g/m2 (11 - 40 lb bond)
Automatic feeding: 0.06 - 0.15 mm, 52 - 128 g/m2 (14 - 32 lb bond)
Manual feeding: 0.05 - 0.66 mm, 42 - 546 g/m2 (11 - 144 lb bond)
Size: 53.9 x 85.5 mm (2.12 x 3.37 in.)
Thickness: 0.76   0.08 mm (0.03   0.003 in.)
10 mm stack or 100 sheets of 80 g/m2 (20 lb bond) 
3-line CMOS CIS
LED (red, green, and blue)
Simplex / Duplex
Black and White, Error Diffusion, High-Speed Text Enhancement, Advanced Text Enhancement, 
Advanced Text Enhancement II, 256-level Grayscale, 24-bit Color, Auto Color Detection
100 x 100 dpi, 150 x 150 dpi, 200 x 200 dpi, 240 x 240 dpi, 300 x 300 dpi, 400 x 400 dpi, 600 x 600 dpi 
200 dpi: 60 ppm (Simplex), 120 ipm (Duplex); 300 dpi: 60 ppm (Simplex), 120 ipm (Duplex)
200 dpi: 60 ppm (Simplex), 120 ipm (Duplex); 300 dpi: 60 ppm (Simplex), 120 ipm (Duplex)
200 dpi: 60 ppm (Simplex), 120 ipm (Duplex); 300 dpi: 60 ppm (Simplex), 84 ipm (Duplex)
SCSI-III / Hi-Speed USB 2.0
ISIS/TWAIN
Ultrasonic Double Feed Detection, Continuous Mode, Moire Reduction, 
Prevent Bleed Through/Remove Background, Punch Hole Removal, Color Dropout, Auto Page Size Detection,
Text Orientation Recognition, Skip Blank Page, Deskew, MultiStreamTM, Prescan, User Preferences,
Skew Detection, Gamma Correction, Remove Border, Isolated Point Removal, Edge emphasis, Add-on
AC 220-240 V (50/60 Hz), AC 120V (60Hz)
46.5W(Scanning), 3.7W(Sleep Mode)
10 - 32.5oC (50 - 90.5oF), Humidity: 20 - 80% RH
Feed trays closed: 398.4 x 312 x 191.4 mm (15.6 x 12.3 x 7.5 in.)
Approx. 10.5 kg (23 lb.) 
Barcode Module, Exchange Roller Kit

B&W

U-Turn path

Straight path

Grayscale
Color 

DR-6030C Specifications

DEALER'S STAMP

SINGAPORE
Canon Singapore Pte Ltd
1 Harbourfront Avenue #04-01
Keppel Bay Tower
Singapore 098632
Tel: (65) 6799 8888
Fax: (65) 6799 8882
www.canon-asia.com
www.canon.com.sg

BANGLADESH
Flora Limited
Adamjee Court Annex-2, 4th Fl.
119-120, Motijheel Commercial Area
Dhaka-1000, Bangladesh
Tel: (880) 2 7162742 46 Ext-225
Fax: (880) 2 9550030
www.floralimited.com

J.A.N. Associates Ltd
13/1, Fatema Arcade (2nd Floor)
Road 5, Dhanmondi
Dhaka-1205, Bangladesh
Tel: (880) 2 8611444 / 9660601 /
9664101 / 8124941
Fax: (880) 2 8610410
jan@bangla.net
jan-mkt@global-bd.net

BRUNEI
Interhouse Company
P.O. Box 423, Seri Complex BA1779,
Bandar Seri Begawan BF1320
No. 5-7, Bunut Jaya Complex
Spg. 574, Km 7 1/4, Jalan Tutong
Negara Brunei Darussalam
Tel: (673) 2 653001
Fax: (673) 2 653003
www.ihc.com.bn

CAMBODIA
Royal Cambodia Co Ltd
#437 Preah Monivong Blvd
Phnom Penh
Kingdom of Cambodia
Tel: (855) 23 428 955
Fax: (855) 23 722 961
www.royalgroup.com.kh
rcccanon@royalgroup.com.kh

HONG KONG
Canon Hongkong Co., Ltd.
19/F., The Metropolis Tower,
10 Metropolis Drive,
Hunghom, Kowloon, Hong Kong
Tel: (852) 3191 2388
Fax: (852) 2369 3800
www.canon.com.hk

INDIA
Canon India Pvt Ltd.
2nd Floor, Tower A & B
Cyber Greens, DLF Phrase III
Guragon – 122002 Haryana, India
Tel: (91) 124 416 0000
Fax: (91) 124 416 0011
www.canon.co.in

INDONESIA
P. T. Datascrip
Kawasan Niaga Selatan Blok B-15
Bandar Kemayoran
Jakarta 10610 Indonesia
Tel: (62) 21 6544515
Fax: (62) 21 6544811 to 13
www.datascrip.com

MALAYSIA
Canon Marketing (Malaysia) Sdn Bhd
Block D, Peremba Square,
Saujana Resort Section U2,
40150 Shah Alam,
Selangor Darul Ehsan, Malaysia
Tel: (60) 3 7844 6000 / 7845 0055
Fax: (60) 3 7844 6196 / 6198
www.canon.com.my

MALDIVES
SIMDI Office Automation /
SIMDI Company Pvt Ltd
G.Faith, Majeedhee Magu, 20-139,
Male’, Maldives
Tel: (960) 333 4421
Fax: (960) 333 4424
www.simdi.com
ramieze@simdi.com

MYANMAR
Myanmar Golden Rock International
Co., Ltd
FJV Commercial Centre
Level 6, No. 422-426
Strand Road Botataung Township
Yangon, Myanmar
Tel: (95) 1 202092 to 96
Fax: (95) 1 202079
sales@mgr.com.mm

NEPAL
International Electronics Concern
Pvt Ltd
Kha 14 1st Floor
Haratibhawan Putalisadak
Ramshah Path, Kathmandu,
P.O. Box 12588
Tel: (977) 1 4421911
Fax: (977) 1 4421909

PAKISTAN
Shirazi Trading Co (Pvt) Ltd
8th Floor, Adamjee House,
I.I. Chundrigar Road,
Karachi, Pakistan
Tel: (92) 21 32417659 / 32417737
Fax: (92) 21 32417747 / 32420417 /
32420418
www.shirazitrading.com.pk

PHILIPPINES
Canon Marketing (Philippines), Inc.
Ground Floor Commerce and Industry
Plaza., Campus Ave. cor. Park Ave.,
McKinley Hill, Fort Bonifacio, Taguig
City
Tel: (632) 884 9000
Fax: (632) 894 4174
www.canon.com.ph

SRI LANKA
Metropolitan Computers (Pvt.) Ltd
85 Braybrooke, Place Colombo 2,
Sri Lanka
Tel: (94) 1 2437797
Fax: (94) 1 2448980
www.metropolitan.lk

THAILAND
Canon Marketing (Thailand) Co. Ltd
9th-10th Fl., 179/34-45
Bangkok City Tower
South Sathorn Road
Thungmahamek, Sathorn,
Bangkok 10120
Tel: (66) 2 344 9999
Fax: (66) 2 344 9960
www.canon.co.th
info@canon.co.th

VIETNAM
Canon Singapore Pte Ltd
Ho Chi Minh City Representative
Office
Floor 6, SaiGon Centre Building
65 Le Loi, Ben Nghe Ward, District 1
Ho Chi Minh City, Vietnam
Tel: (84) 8 820 0466
Fax: (84) 8 820 0477
www.canon.com.vn
cvro_enq@canon.com.sg

Hanoi City Representative Office
15 Nguyen Chi Thanh
Hanoi, Vietnam
Tet: (84) 4 771 1677
Fax: (84) 4 771 1678
www.canon.com.vn
cvro_enq@canon.com.sg


